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Notes
1)  The most successful forgery of the artist; it was hailed as a 

real Vermeer by many experts

Creating the art industry’s uniform digital standard

4ART utilizes cutting-edge technology to digitally tackle the art market’s key challenges: 
art forgery and lack of digitization

 Mission 
 & Vision

By symbiosis of state of the art technological innovations, 
4ARTechnologies lays the foundation for a uniform 

standard within the global art industry

For the first time, this standard allows for the connection 
between all market participants and, thus, enabling them 
to secure transparency, security as well as process and 

cost efficacy

Galleries Logistic
companies

Insurance 
companies

Auction 
houses

Many 
more

Universities and
other institutions

Event and fair 
organizers

Curators, collectors 
& other experts

Artist    Museums

…

Exec. Summary1

The art market faces two ultimate problems:

Han van Meeregen - The Supper at Emmaus (1937)1)

Art forgery

There are approx. 6.1 billion existing art 
works and 40m changes of property p.a., but 
at least 30% of art works changing owner are 
fake or the origin is unclear. There is no way 
to secure the authentication of an artwork

Lack of digitization

High degree of interaction between various 
market participants, yet the market failed 
to digitize and participants are widely 
disconnected within opaque market 
structures

There is a strong demand to secure the 
undoubted authentication of art works

Necessity to digitize and connect players. 
Participants would benefit from greater 
transparency, efficacy & cost reduction
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40%

Exec. Summary1

The combination of 4ART’s holistic platform approach and its unique technological as well 
as operational set-up offers an attractive investment opportunity.

Investment highlights: Building the leading global art platform

▪ 4ART addresses a market worth > USD 65bn annually, which is highly 
driven by customers’ demand for digital and holistic solutions

▪ Digital solution to address the market’s key problems (art forgery and lack 
of digitization), while connecting all market participants

▪ Augmented-authentication technology screens an artwork’s structural, 
material and textural properties, thereby creating a unique “fingerprint”

▪ Micro-level image data is coded, encrypted and saved by smart contracts 
ensuring for traceability and immutability

▪ Various use cases for all stakeholders within the art market, with 
convenient technology access via the 4ARTapp

▪ Constituting the single-source-of-truth for artwork documentation with
attractive lock-in effect on users by leveraging blockchain technology

▪ Monetization of recurring events such as artworks’ authentications or
changes in property, ownership and condition

▪ Realization of attractive revenue growth and attractive margins
( EUR 488m in 2029 with ~45% EBITDA)

▪ Already established distribution partnerships with renowned multipliers 
(e.g. ERGO, Hasenkamp, Munich Re)

▪ Simultaneous expansion of international sales structures in key markets 
Europe, North America and Asia

▪ Unique opportunity for early participation throughout 4ART’s imminent 
high-growth period with envisaged funding of EUR 54m

▪ Capital injection in order to boost international rollout, ongoing product 
development as well as establishing further sales structures

▪ Management with broad and  long-term industry experience is 
complemented by an exceptional tech team of highly-qualified engineers

▪ Strong, international support network with renowned partners from in- and 
outside the industry

▪

1

3

4

7

5

Addressing a huge global and 
demand-driven market of USD 65bn

Unique investment opportunity to 
disrupt the global art market

Connection of all stakeholders 
within the art market - digitally

Broad international network 
boosting global growth 
trajectory

Multiple revenue streams and 
attractive margin profile

2 Unique, patented and multi- 
awarded technology

6 Highly-experienced management 
with exceptional tech team

4ART HQ: Zug,
Switzerland

EUR 54m
growth capital

USD 65bn
global market
+ added value

80%

Revenue CAGR 
until 2029 EBITDA margin
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Sources
The art market 2022

Market2 High interdependencies in the art market require digital solutions

Surveyor experts

Museums

Auctions

Logistic companies

High degree of interaction between 
various market participants

High volume market with >40 
million transactions 

Approx. 310k businesses operate 
in the art sector with a total of 

3m employees

Market has failed to digitize and 
to address the authentication problem

Artists

Galleries

Online platforms

Insurance companies

Difficulties & challenges

Authentication
Manual picture authentication is highly sensitive to errors and 

cost- and time-intensive

Maintenance
The maintenance of big art collections requires huge effort 
because of the non-existence of an effective digital solution

Documentation
History and origin documentation, which are vital for art 

authentication, are often incomplete or easy to manipulate

Status reports
Status reports are expensive – many owners refrain from them, 
which makes it impossible to identify the causer of art damage

Restauration
Documentation of restauratory work and other important data of 

an art piece such as provenance are not a standard feature

Royalties
Because of intransparency in the art selling process, artists can‘t 

obtain royalties when their art gets resold

High degree of interaction with USD 20bn p.a. spent on 
services

High volume market has failed to find digital solutions to connect stakeholders and solve
the authentication problem.

5
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4ARTechnologies addressable market

Whereas USA (42%), Europe (33% with 17% UK alone) and Asia (23% with China 19% alone) are the main markets for 4ART

EUR 1253)

Producing condition report 
of art work

EUR 123)

Creation of biometric
passport

EUR 150

Transfer of biometric 
passport

Notes
1) There is a total of approx. 6,1bn artworks existing. 
    Approx. 18,5% are accessible to the art market.
2) Minimum number as only commercial transports considered.
3) Calculated with avg. 4ART prices.

Sources
The art market 2022
The UBS Art Basel report 2024

Market2 4ART addresses the necessity and demand to digitize the art market

EUR 5bn
market volume

40m
annual changes of ownership

>120.4m2)

annual transports
1.13bn1)

market accessible artworks

XX

EUR 1253)

Transfer of biometric 
passport

X

EUR 15.1bn
market volume

EUR 13.5bn
market volume

There is a high need for undoubted authentication and digital solutions leading to a huge 
addressable market.

6
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The lack of digitization and the so far unsolved authentication problem cause several needs 
from market participants, which could so far not be met.

Market2 To sum up – there are two key needs that need to be met

Transparency

Process efficiency

Cost saving

Security

Digitization Authentication

There is a strong demand to secure the undoubted
authentication of art works

Necessity to digitize and connect players. Participants 
would benefit from greater transparency, efficacy &

cost reduction

4Art will be the digital solution and create the new standard for the global art industry

7
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Combining the two base technologies, using a smartphone or tablet the augmented authentication technology creates 
a unique fingerprint of an artwork. This gives the artwork a "biometric passport“ making it forgery-proof. The technologies 
constitutes the backbone of all 4ART solutions and is already successfully embedded to 4ARTs available applications. 

Built on world leading security standards.

The unique augmented authentication technology is the backbone of all 4ART solutions.

4ARTs Technology3

Using any device, 4ART is able to identify if the taken 
image is sharp and usable for further processing.

4ART advanced its authentication technology to the 
augmented authentication technology for the art market. 

4ART did invent two different base technologies which have been patented. All intellectual property rights are owned by 4ART.

Investor Presentation – Strictly Confidential
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4ART's technology does not rely on the fallibility of trained artificial intelligence; instead, it harnesses 
mathematical and physical principles to fulfill its brand promise.



Creating the art industry’s uniform digital standard

4ART utilizes cutting-edge technology to digitally tackle the art market’s key challenges:

4ART Platform3

4ARTdna: The digital fingerprint
The 4ARTapp uses the groundbreaking 

augmented authentication technology and 
layer photography to record the molecular 

structure of an artwork with a regular 
smartphone or tablet

4ARTreport: Digital condition reports
Changes and damages to artworks can be easily and cost-effectively 
detected and compared with previously created digital condition 
reports. Ability to choose between an instant “spot check” for more 
obvious changes or a detailed “heat map” report. The heat map 
report only takes a few minutes and provides a new level of certainty 
and reliability for art handling

4ARTprotocol: Dynamic digital provenance
The detailed provenance, including location changes, transfers of 
possession, ownership or property rights, condition reports and 
important events, is automatically recorded (when performed within 
the App) and additionally secured with the blockchain enabled tamper- 
proof timestamp. Hence, it is certain that the artwork’s history is valid 
and up-to-date, providing highest security and reliability

4ARTpassport: Digital artwork passport
Connecting the physical and digital worlds, 4ART keeps the 
provenance up-to-date automatically, gains full control of who 
information and documents are shared with and makes use of 
exciting features like the integrated Virtual Reality Gallery

transparency, security as well as process and cost efficacy

9
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Lock-in effect and immutability through blockchain technology

Through the combination of unique artwork fingerprints with blockchain technology, 4ART 
constitutes a digital single-point-of-truth for artwork transactions, thus, creating an 
attractive lock-in effect on customers. The issuance of various reports enables for 
continuous monetization.

Utilization of smart contract functionality for 
immutability

Use cases for certifications & 
monetization

4ART Platform3

• Ethereum-enabled smart contracts ensure for artworks’ transaction 
validation and immutability of artwork-specific data points

• Using the blockchain as decentralized single-source-of-truth for artwork 
documentation entails an attractive lock-in effect on users

BLOCKCHAIN-Layer

DIGITAL ARTWORK CATALOG4ART Data-Layer

PROTOCOL 

4ARTapp

FINGERPRINTS REPORTS

USER IDs

Digitization
Authorized users can create a highly secure artwork 
passport, including one-of-a-kind digital fingerprint, using 
nothing but a smartphone. Automatically and instantly 
enables the use of all digital tools within the 4ARTapp

4ART’s source of monetization

CLOUD

Authentication
Any user may use the application in order to verify the 
authentication of an artwork. Every successful verification 
leads to a new authentication report, which is stored in the 
artwork’s protocol

Restoration
For each restoration of artworks, a restoration report is 
created. The certification requires two users: the restorer 
and the ordering party. The artwork’s updated fingerprint is 
requested by the system after the restoration

Change of ownership
A change of ownership requires an ownership report. The 
certification requires two users and the verification of the 
artwork’s fingerprint. The change of ownership is recorded 
within the 4Art system with a digital handshake

Transportation
In addition to a report of good condition and a report of 
property, a report of delivery is required for an artwork’s 
transport
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Scaling through multiple recurring revenue streams

4ART digitally traces an artwork by recording every change in ownership, condition and 
status along its lifetime, thereby continuously realizing repetitive revenue streams.

4ART Platform3

Authentication

Borrowing

Restoration

Change of ownership

Authentication report 12 EUR From owner to borrower

Report of good cond. (5x)

From borrower to owner
Report of good cond. (5x) 

Change of property

125 EUR

125 EUR

Restoration report 125 EUR Authentication report 12 EUR
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Report of good condition (5x)

Report of delivery

125 EUR

125 EUR

Insurance

Commission fee up to 50% of 
insurance 

company´s profit

The  displayed  transactions  do 
usually not  occur only once but 
repeatedly during an artwork’s 
lifetime.

Artworks’ 
lifetimes

… of up to 1,13bn 
existing artworks + 

new ones

>80m annual 
changes of property

>40m annual changes 
of ownership

Change of Ownership 125 EUR

0 EUR

11
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Notes
1)  Assuming several days as a usual period of time necessary 

for an expert to prepare a manual condition report vs. ~5 
minutes to prepare a digital condition report with 4ART

Immense cost and time savings through fully digital solutions

As cost pressure is ubiquitous within the art market, 4ART offers a fully digital solution 
enabling for significant cost and time savings.

4ART Platform3

Purchase process 
with 

4ARTechnologies

Traditional 
purchase process

Gallery Exhibition Collector

Artwork passport 
registration

Digital condition report 
(outgoing)

Digital condition reports 
(outgoing)

Digital condition reports 
(incoming)

Change of ownership 
record

Change of ownership 
record

Digital condition reports 
(incoming)

Digital fingerprint 
authentication

Transport Transport

Savings 
potential

84%
cost savings

99%1)

time savings
+

Example: An artwork is to be 
sold at an exhibition

About 50% of all primary art 
sales are reached at one of the 
hundreds of yearly art 
exhibitions. In this example, a 
gallery ships an artwork to an 
exhibition. The object is sold to a 
collector during the event:

With the 4ARTapp, the condition 
is tracked during each stage, 
from gallery to exhibition and 
finally the collector. After initial 
registration, a total of minimum 
4 digital condition reports are 
created.
Any authorized person can do so 
with a mobile device in a few 
minutes. Additionally, logistical 
information and documentation as 
well as change of ownership are 
securely and digitally transmitted 
and saved. The complete process 
costs EUR 649,-.

In comparison, the traditional 
process, at its best, includes two 
condition reports prepared by an 
expert. The condition is not 
viewed again after the exhibition 
or any further transport. The 
ownership transfer and the 
documentation, if any exists, 
takes place in a costly process. 
The total cost is at least EUR 
4.000,- while offering far less 
transparency and reliability.

649 EUR

12

4.0k EUR

12 EUR

125 EUR

125 EUR

125 EUR12 EUR

125 EUR
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(artwork expert)
Manual condition report 1.500 EUR

125 EUR

(artwork expert)
Manual condition report 1.500 EUR documentation

Change of ownership 1.000 EUR



Logistic companies
• Enabling  for  global  standards 

through  digital  handling  of 
documentation and certification 
requirements across providers

• Technology provides evidence of 
responsibility in case of damages 
while reducing time and costs

Numerous parties within the art industry are connected through 4ART in order to cope with 
the lack of traceability and efficacy. The app enables for fully digitized and efficient 
processes across its numerous groups of users, providing immense cost savings.

13

Notes
1)  KYC: Know your customer

Industry-platform connecting all stakeholders within the art market4ART Platform3

Auction houses
• Providing immutable digital passports for 
artworks and cost reduction through digital 
condition  reports  and  facilitated  KYC 
requirements

Insurance companies
• New, innovative insurance 
product for transport and 
logistic companies as well 
as art collectors

• Digitization  of  necessary 
processes   reduces  time 
and  costs  for  condition 
reports and processing of 
damage claims

Museums
• Digital handling of required documentation 

(e.g. in case of damages) and certification as 
well as collection management

• Reducing  time  and  costs  through  digital 
condition reports and inventory management

Artists
• Creation of limitless virtual showrooms to 

reach collectors and brokers
• Able to establish and manage their digital 

artwork catalog incl. track & trace
• Royalties from secondary markets can be 

distributed to artists (available soon) Galleries
• Extra  revenue  streams 

through digital as well as 
innovative  product  for 
customers

• Time and cost reduction 
through digital condition 
reports  and  facilitated 
KYC requirements

Others
• Connecting even more stakeholders within the 
art market such as curators, art associations, 
art dealers, experts, restorers, universities, etc.

Event/fair organizers
• Implementation of 
efficient art handling  
structures with 4ART’s 
standardized and 
immutable passport

• Digital and professional 
product  for  purchaser 
(incl. KYC, authentication 
report, traceability)
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The 4ART Ecosystem

7
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4ART Platform3

The MOSAIX App unites and empowers all 
market participants with an accessible, 
trustworthy, and seamless experience.

Prioritizing security, authenticity, and ease of 
use, it enhances confidence, efficiency, and 
cost-effectiveness. 

Through comprehensive tools for management, 
documentation, and risk assessment, it 
streamlines operations and promotes 
engagement, cultural enrichment, and 
education. 

By expanding market reach and creating new 
opportunities, MOSAIX fosters a vibrant, 
inclusive art community for all.



North America
2026/2027

ReFocus on Rest of Europe

4ART has already acquired key multipliers in Europe and will leverage on them for the  
global market expansion.

Growth Strategy4

Development Winning key multipliers Full scope global expansion

Unique technology ready for global expansion

2017-2024 2025/2026

Switzerland/Germany - Europe

42% of art trade

33% of art trade

Starting development in
2017

Proof of concept in May 
2018

MVP in October 2019

4ARTapp ready for use in July 2020

Sales partnership with AON

Building a network of incentivized and well-trained 
representatives across the globe

Winning further international key clients

Progressive exploitation of available advertising possibilities 
online & offline to enhance reputation and brand awareness

Expanding the range of applications and usable devices

Munich Re & ERGO become strategic 
partner

Hasenkamp becomes strategic partner, 
Kortmann follows

Starting to build brand
awareness via media

Investor Presentation – Strictly Confidential
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23% of art trade

Asia

2025



Growth Strategy4 Achieving global outreach by 2026 in three phase approach

15

Investor Presentation – Strictly Confidential

2024

Market to be approached in three phases; more than 98% of the relevant market will be 
addressed by 2026.

Phase 1
DACH Europe

4%

Phase 3
• USA is the largest and most important art 

market
• Focused in geographic centers like NY, LA, 

Miami or SF

Partner

69% of relevant market initially 
addressed

With 4ART Partners, we can leverage momentum and penetrate target markets, while simultaneously 
targeting our partners' credible customer segments effectively.

Phase 3
USA 
42%

Phase 2
Asia

(& middle east)
23%

2020 2025 2026

Phase 2
● Strongly growing market in Asia & 

also middle east
● China alone has 19% market volume 

with young, active dealers; Hong Kong 
as most important art hub

Partner

27% of relevant market 
addressed

Phase 1
• German speaking region (DACH) as 

starting point due to great market 
knowledge and home advantage

Partner

  4% of relevant market 
addressed

RE-Focus Europe
• Refocus on rest of Europe. Build on existing 

momentum.
• UK alone represents roughly 65% of EU art 

trade

Partner

98% of relevant market initially 
addressed

Refocus
Rest Europe

29%



Fast establishment of profile and reputation for 
4ARTechnologies

4ART will address the key clients via four different channels to build reputation quickly.

Growth Strategy4

Market 
approach via 

four pillar 
strategy

Artists

Galleries

Museums

Logistics companies

Logistic companies

• Unforgeable digital 
passport

• Digital directory

• Efficient processing 
of sales, transports 
and more

• Unmatched tracing 
of provenance and 
authentication

• Significant time and 
cost reductions for 
all art handling tasks

• Unquestioned proof 
of responsibility for 
damages

Key gains

Key clients

Profile and reputation for 4ARTechnologies are to be built fast

The value of 4ARTapp for opinion leaders and participants in the art 
industry must be communicated so convincingly that curiosity and desire 

are generated despite digital skepticism

Insurance companies

Art fairs

Auction houses

Direct sales

Platform partners

Sales partner

Marketing

Four pillar strategy

16
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As part of a strong network with renowned partners, 4ART is well situated to act on its 
future growth strategy.

Platform partner Marketing

• Performance  based  online  and 
offline marketing campaigns to 
expand  4ART  community  and 
build organic reach

• Targeted advertising online and 
offline  during  special  events, 
such as big exhibitions or gallery 
weekends

• Global PR campaigns for major 
milestones  reaching  over  160 
countries;  specifically  guided 
towards  arts,  culture  and 
technology readers

• Insurance companies and logisticians 
and are the prime platform partners 
for 4ART to address in the roll-out 
phase

• These platforms have a huge, 
addressable customer base with 
a wide range of applications that 
are to be connected to 4ART

• With  its  outstanding  network 
and  technological  capabilities 
4ART was already able to close 
cooperation   contracts   with 
outstanding partners in logistics 
and insurance

Sales partner

• In order to further expand its 
outreach, 4ART also cooperates 
with selected sales partners

• Strategic multipliers push cross- 
stakeholder implementation of 
4ART,  further  increasing  the 
lead  as  global  art  world 
standard

• Due to the founders exceptional 
network  and  the  compelling 
technology 4ART was already 
able to close a sales partnership 
with one of the world leading 
service firms for risk solutions

Direct sales

• Direct sales strategy is most 
successful  for  a  range  of 
selected analog customers and 
to create product stickiness

• Efficient sales structures are 
tested in DACH region and to 
be expanded to the rest of 
Asia, USA and the rest of 
Europe within 2026/2027.

• Integrated provision model
keeps fixed costs low while 
increasing conversion rates

Four pillar strategy to enable growthGrowth Strategy4

4ART has an unparalleled network to renowned and established players in the art industry and can built on these close relationships

Investor Presentation – Strictly Confidential
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Financials - 1.15 Business to Business Sales Potential

18
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COMMERCIAL TRANSACTIONS (B2B) UNTIL 2034
4ART APP core services and market potential

EUR 26,373,641,547

5%

1%

2%

10%

1%
2%
5%
10%

EUR    263,736,416
EUR    527,472,831
EUR 1,318,682,077
EUR 2,637,364,155

ART SECURE

EUR 2,959,883,992
ART VALUE

EUR 4,059,999,049
ART PRO

EUR 12,320,330,380 EUR 7,033,428,125



Financials - 1.25 Business to Consumer Sales Potential

19
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PRIVATE TRANSACTIONS (B2C) UNTIL 2034
4ART APP core services and market potential

EUR 39,856,092,711
ART VALUE

EUR 418,818,253

EUR 40,274,910,963

5%

1%

2%

10%

1%
2%
5%
10%

EUR    402,749,110
EUR    805,498,219
EUR 2,013,745,548
EUR 4,027,491,096



Financials - 2.05 Funding Series & Capital Allocation

20

FUNDING ROUND SERIES A

● Q1 2019-2022
● Sale of max. 5 million 

shares
● Total: USD 15 Million
● Go-Live: Europe, North 

America & Asia
● Expansion of Sales 
● International Marketing
● White label solutions
● Technology & Security

Capital allocation69 Mio
USD

Product selling
expenses

33 %

Infra-
structure

15%

Talents
17 %

Marketing
14%

Financing 
costs

5%

Product 
development 

16%

FUNDING ROUND SERIES B

● Q1 2024-2025
● Total: USD 54 Million
● Go-Live: Social Media APP

and 4ART Suite
● Expansion of Sales 
● International Marketing
● White label solutions
● Technology & Security
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Financials - 3.15 Basic case scenario growth and valuation

4Art will be cash flow positive as of 2027

21
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Financials - 3.2.15 Enterprise value

High company value 

21
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Financials - 3.2.25 Enterprise value

High company value 
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Financials - 3.35 Investor Exit Scenarios

High company value 

21
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Users6 Already the Base Case scenario promises significant growth

Social media reach increasing with the launch of the flow application lifts number of users

22
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Competitors7 Comparison Table

Potential competitors do offer similar services in certain niches.

22
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